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Welcome!

This is the Dealer Operation Manual for the Trade-In Marketplace Admin Tool. Here you will find detailed information about all of the features and
functions to help you manage and process your Instant Trade-In Offers.

The TIM Admin Tool consists of six main sections:

This is the main workspace to manage offers. Here you will locate, process, and store This valuable tool will assist you during the vehicle inspection process to ensure you 7
all Instant Trade-In Offers. have all conditions captured and accounted for in each Instant Trade-In Offer.

Located inside the ‘Dashboard’, this pricing tool allows you to quickly determine the Easy access to effective graphic designs to help you promotz the Trada-In

| estimated value of any Make and Model that is in excellent condition. ! Marketplace in your stere, on your lot, and on your website.

Detailed data gives you visibility into the performance your Dealership is experiencing Provides visibility as to how your Trade-In Marketplace account is set-up and allows
with the Trade-In Marketplace. You will see total offer counts broken down by source, you the ability to make changes to your preferred contacts inside your Dealership that
a supporting graph chart, and the ability to gauge how well your store is utilizing the i are handling the TIM process.

/| TIM tools and processes; plus, a rolling 12 month historical look into your TIM activity. || -

These sections and more are accessible via the TIM Homepage.



AutoTrader

 TRADE-IN MARKETPLACE

Homepage

The Homepage is designed to provide easy access for Dealers to all components of the TIM Admin Tool. Four main modules allow Dealers to
quickly create and search for Instant Offers, create Quick Quotes and an Inspection Checklist. In addition, there is a module containing various
how-to guides and merchandising tools.

(1) — _ @), Get a New Offer — Click the “Start Offer’
Get a New Offer Search Existing Offers Get a New Quick Quote \.) button to begin generating an Instant Offer
Create a Trade-In Offer for walk-in trafiic or your Go to the Dashboard for more s \ptions. Get an estimated trade-in quote for a make o q 0 nn q

9 and model in excellent condition. for walk-ins or for your eX|st|ng |nventory.

existing inventory.

Email
| | VIN

Search Existing Offers — To search for

o

] SR a Consumer’s Instant Offer enter their email
. - address and zip code or last 8 digits of the
QR Year VIN and click “Search Offers”.
[Select Year [~]
VIN (last 8 digits required) Make
| Ijizlct Make [=] 9; Get a New Quick Quote — Use this
[Select Model & pricing tool to generate an estimated trade-in

quote for a Make and Model in excellent
condition.

How to Guides — Click any of these links
to view step-by-step guides on various
processes within the TIM Admin Tool.

o

Marketing & Tools Get an Inspection Checklist
Get guides, tips, answers to FAQs and marketing tools. Create a prepopulated checklist.
How-To Guides Marketing 0 I 0 e) Dealer Insights — Click this link to view
How to Create an Offer o Window Sticker =LESlEaA: Dealer testimonials and TIM Best Practices
Incoming Offers Guide Logo - as well as FAQs.
Quick Quote Guide Marketing on your website OvR
Dealer Insights AutoTrader.com Dealer Site _ ) ] e ; . .
cho Auction List Print a blank Inspection Checklist ) Marketing — These links contain TIM
s

graphics that can be printed and used to

Tue-doorcar HO==0- promote TIM inside the Dealership.

Four-door car '—O=—0
vanorsty oD Get an Inspection Checklist — Create

a pre-populated and personalized inspection
Pickup truck * O checklist to verify conditions of all trade-ins.

©
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The Dashboard

The Dashboard is the main workspace to manage offers. Here you will locate, process, and store all Instant Trade-In Offers.

Instant Offers will be categorized into three main tabs — Incoming Offers, In-Progress Offers, and Archive. These tabs allow Dealers to locate and
manage Consumer offers based on what stage they are in the process. An offer will automatically be placed into specific tabs based on the current
status of the offer.

Quick Quotes and completed Inspection Checklists can also be located on the Dashboard.

Filtering — Dealers have the ability to sort
offers with a variety of criteria using these

: Vehicle Valuation Support: 1-866-585-1993 filters.
All Other Dealer Support: 1-877-547-7780

Logout

9
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Incoming Offers Tab — where newly
generated Consumer offers are found.

i Home | Dashboard | New Offer | New Quick Quote | Mew Inspection Checklist | Reports | Marketing | Profile | FAQs | User Management

®© ®

Dashboard In-Progress Offers Tab — where

o Consumer offers that are being processed for
Filter Results by: \) completion are found.
Status Vehicle Make Replacement Make Date Range Distance
-] 5 o T L —— 18 | [anyDstance ~ @ Archive Tab — where Consumer offers that
Dealer Rep Dealership Email VIM (Last & digits required) to _— From ZIP haVe been Completed or haVe expired are
= 0 8 : . A B | | | found. (90-day achieve only)

Quick Quotes & Inspection

Checklists Tab - can be used in any situ-
ation that calls for the need to get a ‘retail

o

) )
Incoming Offers olln-ngms Offers 9! Archive EQJ_I Quick Quotes & Inspection Checklists w‘ Vehicle Range Finder Leads (42 e)
~— N’

1 Results Per Page !_25_ z[ 9 Resuits Found

B4 eootTobxcal (=) Printpage ready’ value in seconds.
[ stas Em Offar Source | Dealer Rep b Wake | Model Customer Email | Zip Repl it Vehicl - -
= Y il i . e e) Vehicle Range Finder Leads Tab-

where Vehicle Range Finder leads are found.

| | 2008, Chewrolet paul liistro@autotrader.com
iz 2Days Impala, 4dr Sedan LS 3.5L paul liistro

Flighie; 21 Hs S0 | ATC 404-568-6340

| 24,000 Miles 08005

it offer of confirm condition Prinlln ion Checklist [l View offer confirmation Bugvgtgg@iug
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Universal Filtering

Dealers have the ability to sort offers with a variety of criteria using these filters.

Please be advised that filtering will be applied to all four tabs when the “Search” button is clicked. To undo this filtering, simply click on the “Clear
Search” button and the offer list will return to the default state.

Status — Sort by current status of each
individual offer (refer to Status Definitions on
page 7)

9

Vehicle Make — Sort by the Make of the
Consumer’s trade-in vehicle.

Vehicle Valuation Support: 1-866-585-1993
All Other Dealer Support: 1-877-547-7780

Logout

Replacement Vehicle — Sort by Make of
the vehicle the Consumer wants to purchase.

i Home | Dashhboard | New Offer | New Quick Quote | Mew Inspection Checklist | Reports | Marketing | Profile | FAQs | User Management

Dealer Rep — Sort by the Dealer Rep
Dashboard inside the store that is working the offer.

Filter Results by:

Status o Vehicle Make o Replacement Make 9 Date Range \) Distance

Dealership — Sort by Dealership name (for
multi-rooftop Dealers and Dealer groups).

All All i Any Distance ¥
Dealer Rep Dealership Email VIN (Last 8 digits required) to From ZIP Email —_ Sort b Consumer email addreSS.
i h \@): ) ¥ i Q . | =0 y
| “SEarch™ Ja “CIearSearct Last 8 VIN - Sort by last 8 digits of the

VIN.

Date Range - Sort by a selected date
range.

(G- C AC - - (- (-

Distance to ZIP — Sort by distance from a
specified zip code.
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Incoming Offers

Inside the “Incoming Offers” Tab is where newly generated Consumer offers are found. These are the In-Market Shoppers that have been sent to
the Dealership and are available to contact. These offers were generated from either the main AutoTrader.com site, the links on the Dealer's ATC
inventory listings or the link on the Dealership’s website.

Incoming Offers [ In-Progress Offers T Archive T Quick Quotes & Inspection Checklists T Vehicle Range Finder Leads (42) ] o) EXPIOI"t to_ExceI ‘fun.cltlon - EXpOI’t a"
e details of this offer list view to Excel.
12 3 256 78 8 10.. ResultsPerPage |25 v | 232Results Found QE Export to Excel E Prift page
Status oﬁ Offer v |Source DealerRep | \!M | Make | Model CustomerEmail | 2P Replacement Vehicle 0) P"nt page - Prmt a” detalls Of thIS Offer
1 Amount Dealership | list view.
|Eligible  2Days $5508 ATC Bob Stuth 2005, Honda mwolpers@comeastnet | 1995- 2010 o' Column Headers — Click on any of these
[ 4 Hrs Inventory  404-568-6820 CR-V, 4dr SUV 4WD Automatic EX Matt Wolpers Al Cars . .
JHLRDB8525C014201 4045426211 Ford F-150 columns to sort the offer list view by that cat-
N-~"~vAcura 39,442 Miles 30005 Honda Element eqgor
e Dodge Ram % o gory.
Edit offer or confirm condition Print Inspection Checklist . View offer confirmation E Move to archive 0 Edit offer or confirm condition _ ClICk
~ this link to open the edit side of an offer and
fPending Pend- Pending Kiosk Rod Patterson 2005, Honda fsuhuddo mailcom 2004 -2010 ?dd a_ddltlonal con_'1_d|t|,c,)ns or to SeIeCt the
aTC ing 4045688414 CR-V, 4dr SUV 4WDAutomatic EX Alex Hudmon Al Cars Confirmed Condition” button.
| Review JHLRDEB8525C014201 404-568-8274 Acura
NalleyAcura 39,442 Miles 30009 Honda
@) Print Inspection Checklist — Click this
B Edit offer or confirm condition Print Inspection Checklist E Move to archive Ilnk tO Prmt a p.re'popmat.ed TIM Inspectlon
Checklist that is personalized to the

Consumer and their vehicle.

What can be done in this tab?

It is inside this tab where Dealers will begin actions to process Consumer offers. Viewing, editing View offer confirmation — Click this link
offers to add additional conditions, and selecting the “Condition Confirmed” button are done here. An to open an offer in ‘view only’ mode to review
inspection checklist option is available for print on each individual offer. it with the Consumer.

o

How long will offers remain in this tab? Move to Archive— When no action is

There are two scenarios: 1) An offer will instantly be moved over to the “In-Progress” Tab once the needed on an offer, click this link to remove
“Confirmed Condition” button is selected. 2) If a Dealer does not take any action on an offer, the offer it from this tab and move it to the

will remain in this tab until the original 72 hour period expires. At that time the offer will automatically U UEL:

be moved to the “Archive” Tab.

@
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Status Definitions

The following defines all of the statuses that can be associated with offers and when they are applicable.

Incoming Offers [ In-Progress Offers T Archive T Quick Quotes & Inspection Checklists I Vehicle Range Finder Leads (42) ]

123256783 10.. ResutsPerPage[25 v| 232ResultsFound Expomo Excel EPrintpage

"]
Status ﬁ Offer v |Source Dealer Rep | Year | Make | Model CustomerEmail | P Replacement Vehicle

\{ Amount Dealership
Eligible 2 Days $5508 ATC Boh Stuth 2005, Honda mwolpers@comcastnet  1995-2010

4 Hrs Inventory  404-568-6820 CR-¥, 4dr SUV WD Automatic EX Mat Wolpers Al Cars
JHLRDB8525C014201 404.542.6211 Ford F-150
Nalley Acura 39,442 Miles 30005 Honda Element

Dodge Ram Van 350

Edit offer or confirm condition Print Inspection Checklist B View offer confirmation E Move to archive

Pending  |Pend- Pending Kiosk Rod Patterson 2005, Honda fsuhuddo mailcom 2004 -2010

ATC ing 404-568-8414 CR-V, 4dr SUV WD Automatic EX Alex Hudmon Al Cars

Review JHLRDB8525C014201 404-568-8274 Acura
NalleyAcura 39,442 Miles 30009 Honda

Edit offer or confirm condition Print Inspection Checklist E Move to archive

*Typically, a manual review is completed within minutes, but please allow until the next business day.

**You can resubmit the offer, but the offer amount may change from the original offer.

Pending ATC Review — The offer
requires manual review by AutoTrader.com.*

Pending Dealer Review — A vehicle
needs to be inspected by a Dealer before an
offer can be given.

Eligible — The vehicle is eligible for an
Instant Trade-In Offer.

Ineligible — The vehicle is not eligible for
an Instant Trade-In Offer.

Modified — The offer has been changed by
your Dealership.

Confirmed- The vehicle’s condition has
been confirmed by your Dealership.

Grounded — The vehicle has been ground-
ed by your Dealership.

Inventory — The vehicle has been added to
your inventory.

Auctioning — The vehicle is in the process
of being scheduled for auction.

Expired — The offer has expired. **

At Auction- The vehicle has been

scheduled for liquidation and the auction has
confirmed receipt.
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In-Progress Offers

Consumer offers that have been “Condition Confirmed” in the “Incoming Offers” Tab are then moved to the “In-Progress Offers” Tab; this is the second stage of
processing offers. Once the Dealer completes a deal and takes possession of a vehicle, it is necessary to then select the “Ground” button.

After the Ground, Keep for Inventory and/or Schedule for Auction buttons become available offers will remain in this tab regardless of action/inaction until the
original 72 hour period expires. After that time it will automatically be moved to the “Archive” Tab. To prevent an offer from automatically moving to the “Archive”
Tab when it expires, Dealers can opt to ‘Lock’ the offer to keep it in the “In-Progress” Tab.

Incoming Offers | In-Progress Offers [ Archive I Quick Quotes & Inspection Checklists l VehicIeRangeFmderLeadsHZ]]
o) Keep In-Progress Lock — Click on this
123456783910 ResutsPerPage[25 v| 232ResultsFound Expomo Excel BPrintpage

box to keep an offer inside the “In-Progress”

o 9

39,442 Miles o

o

Honda Elemer”
Dodge Ram \ e )

[] Keep In-Progress

PN view Auction List Review confimed offer [ View offer confirmation [ tove to archive

[[] Keep In-Pragress

Review confirmed offer Print Inspection Checklist B View offer confirmation E Mave to archive

[] Keep In-Progress

8

Review confirmed offer

Grounded 1 Day $10524 Dealer's  Murali Rayidi 2003 Chewolet BeniaminMatthewWolpe | 2007-2010
5Hrs Website 404-568-7842 ilverado and other C/K1500 4x4 rs@comcastnet News
Extended Cah BenjaminWolpers BMWY, 325
Nalley BMW 2GCEK19T331323857 770-622-9341 Volvo, 240
154,338 Miles Audi, 200

Print Inspection Checklist a Move to archive

o

o

[status  [Exp  [Ofer v [sowce  [DeaerRep | Year | Make | Model CustomerEmail | ZIP | Replacement vehicle Tab. This will prevent the offer from
‘ Amount Dealership . . “ g ”
automatically moving to the “Archive” Tab.
| Eligible 2Days $5508 ATC Bob Stuth 2005, Honda mwolpers@comcastnet | 1995-2010
4 Hrs Inventory  404-568-6820 CR-V, 4dr SUV 4WDAutomatic EX Matt Wolpers Al Cars A = HH A
Rt i Fora F-150 o; Edit offer or confirm condition — Click
30005

this link to open the edit side of an offer and
add additional conditions.

m Keep In-Progress Edit offer or confirm condition Print Inspection Checklist View offer confirmation E Move to archive
‘ 9) Print Inspection Checklist — Click this
Auctioning 2Days $5508  Kiosk Rod Patterson 2005,Honda fsuhuddo mailcom 2004 -2010 H 1 - H
OHrs 404-568-8414 CR-V, 4dr SUV 4¥WDAutomatic EX Alex Hudmon Al Cars Ilnk to Prlnt a pre pOPUIated TIM InSpeCtlon
JHLRDBBS15CT1 4201 404-568-8274 Aeura Checklist that is personalized to the
Nalley Acura 39,442 Miles 30009 Honda

Consumer and their vehicle.

View offer confirmation — Click this link
to open an offer in ‘view only’ mode to review

Confirmed 1 Day $10524 Dealer Nancy Nethery 2009 Honda mark@harborsideapprai 1998 - 2005 . .
5Hrs Initiated 404-568-8155 Accord, 4dr Sedan Automatic LX sal.com Used it Wlth the Consumer.
9A009568 Mark Wolpers BIMVY, M5
Nalley BMA 48236 781-749-2266

Move to Archive— When no action is
needed on an offer, click this link to remove
it from this tab and move it to the

“Archive” Tab.
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In-Progress Offers

Consumer offers that have been “Condition Confirmed” in the “Incoming Offers” Tab are then moved to the “In-Progress Offers” Tab; this is the second stage of
processing offers. Once the Dealer completes a deal and takes possession of a vehicle, it is necessary to then select the “Ground” button.

After the Ground, Keep for Inventory and/or Schedule for Auction buttons become available offers will remain in this tab regardless of action/inaction until the
original 72 hour period expires. After that time it will automatically be moved to the “Archive” Tab. To prevent an offer from automatically moving to the “Archive”
Tab when it expires, Dealers can opt to ‘Lock’ the offer to keep it in the “In-Progress” Tab.

Incoming Offers | In-Progress Offers [ Archive I Quick Quotes & Inspection Checklists l Vehicle Range Finder Leads (42) ]
. o e Review confirmed offer — Click this link
12 34567889 10.. ResultsPerPage -25 v 232 Results Found x Export to Excel Print page t .
Sl = 0 open and review an offer that has already
Status  |Bxp  [Ofer v |Source Dealer Rep | Year | Make | Model Custorner Email | ZF Replacement Vehicle had the “Condition Confirmed” button
Amount Dealership
selected.
Eligible 2Days $5508 ATC Bob Stuth 2005, Honda mwolpers@comcastnet | 1995-2010
4 Hrs Inventory 404-568-6820 CR-V, 4dr SUV 4WD Automatic EX Matt Wolpers All Cars 0 _ . .
Rt i Fora F-150 ) Ground — Click this button once Consumer
3 : il Honda Elemer’ q
o B o*"‘ 42 Mlles 9 30005 0 Dodga Ra e deal is complete and Dealer has taken
\) . \/ \ \) \) possession of vehicle.
m Keep In-Progress Edit offer or confirm condition rint Inspection Checklist View offer confirmation E Move to archive
9) Keep for Inventory — Click this button if
Auctioning 2Days $5508  Kiosk Rod Patterson 2005,Honda fsuhuddo mailcom 2004 -2010 H H H
OHrs 404-568-8414 CR-V, 4dr SUV 4WD Automatic EX Alex Hudmon All Cars addlng the VehICIe to your Inventory and to
JHLRDB8525C014201 404-568-8274 Acura complete the offer process.
Nalley Acura 39,442 Miles e 30009 Honda
[ Keep In-Pragress BN view Auction List Review confirmed offer view offer confirmation [ Move to archive o) Schedule for Auction — Click this link to
schedule a vehicle for auction when
Confirmed 1 Day $10524 Dealer Nancy Nethery 2009 Honda mark@harborsideapprai 1998 - 2005 IIqUIdatlng baCK tO AUtOTrader'Com'
5 Hrs Initiated 404-568-8155 Accord, 4dr Sedan Automatic LX sal.com Used
9A009568 Mark Wolpers BIMWY, M5
Nalley BMA 48236 781-749-2266
[] Keep In-Progress Review confirmed offer Print Inspection Checklist B View offer confirmation s Mave to archive
Grounded 1 Day $10524 Dealer's Murali Rayidi 2003 Chewolet BenjaminMatthew\Wolpe = 2007-2010
5Hrs Wehsite 404-568-7842 ilverado and other C/K1500 4x4 rs@comcastnet New
Extended Cab BenjaminWolpers BMY, 325
Nalley B 2RNEK19T331323857 770-622-9341 Valvo, 240
9 o Miles Audi, 200
[] Keep In-Progress Review confirmed offer Print Inspection Checklist a Move to archive

9
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Archive
Consumer offers found here are all expired offers as well as any offers the Dealer force moved by selecting the ‘Move to Archive’ from the previous two tabs.

How long will offers remain in this tab?
Offers will remain in this tab for 90 days unless the Dealer chooses to resubmit an expired offer or force moves an offer back by selecting the
‘Move to In-Progress’ link.

Incoming Offers T In-Progress Offers ] Archive [ Quick Quotes & Inspection Checklists T Vehicle Range Finder Leads (42) ]

Column Headers — Click on any of these
columns to sort the offer list view by that cat-

9

Export to Excel B Print page

123456788910, ResutsPerPage[10 ~| 232ResultsFound o)
S

egory.
Status Exp Offer v |Source DealerRep | Year | Make | Model CustomerEmail | AP Replacement Viehicle g ry
Amount Dealership
9) Review Confirmed Offer — Click this link
Grounded 2Days  $5508  ATC Bob Stuth 2008, Honda mwolpers@comeastnet | 1995 - 2010 to open and review an offer that has already
4 Hrs Inventory 404-568-6820 CR-V, 4dr SUV 4WD Automatic EX Matt Wolpers Al Cars “ Y A »
i A e o sl s A Pad the ”Condltlon Confirmed” button or
Nalley Acura 39,442 Miles 30005 Honda Element Ground” button selected.

o Dodge Rar'e’iso

Mov In-Progr — Click this link if
Review confirmed offer Printlnspection Checklist Viewofferconﬁrmation n Move to In-Progress LhAE to og = C © t =

the offer has not yet expired and options
found in the “In-Progress” Tab are needed.

C

o

E Review or resubmit expired offer Print Inspection Checklist

What can be done in this tab?

It is inside this tab where Dealers can find all expired offers. These offers can be reviewed or
resubmitted and moved back to the ‘In-Progress” Tab at any time.

Also, Dealers can move any offers that have not yet expired back to the “In-Progress” Tab as well as

resubmit offers that have already expired.

10

Eligible Expired  $5508  Kiosk Rod Patterson 2005, Honda fsuhuddo mailcom 2004 -2010
404-568-8414 CR-Y, 4dr SUV 4WD Automatic EX Alex Hudmon Al Cars 0 - = =
i AbRasss Gt ot Froningtia PR ) Review or Re-submit Expired Offer—
Nalley Acura 39,442 Miles 30009 Honda

Click this link to open the offer and review
details or to re-submit an offer that has
already expired.
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Quick Quotes & Inspection Checklists

From the TIM Admin Tool homepage - The Quick Quote tool can be used in any situation that calls for the need to get a ‘retail ready’ value in seconds. The Quick

Quote tool utilizes the same algorithm that generates Instant Offers. Year, Make, Model and vehicle options are selected but no conditions are added to the
quote. Dealers can manually add conditions once the initial quote has been generated and apply their own values on those conditions to then generate a new

quote. Those quotes are stored on this tab.

Dealers also have the ability to utilize the “Inspection Checklist” found on the homepage prior to generating an offer on a Consumer vehicle. The “Inspection
Checklist” can be pre-populated with Consumer and vehicle information prior to inspection. These are also stored in this tab.

ncoming Ofiers | In-Progress Ofiers | Archive | Quick Quotes & Inspection Checkiists “’ Vehicle Range Finder Leads (42) |
1552 o 678 o \ Resure‘agei 25 v| 232Results Found Ea Export to Excel E Print page
1Slatus Offer v Adjustment [Dealer Rep | 1@ | Make | Model ‘CusmmerEmail | AP \
| Amount | Dealership o o ' e \
| Ingpection $5508 - $1508 BobhStuth 2005, Honda mwolpers@comcast.net
| Checklist 404-568-6820 CR-V, 4dr SUV 4WD Automatic EX Mat Wolpers
JHLRDE8525C014201 404.542.6211
MNalleyAcura 39,442 Miles 30005
Print Inspection Checklist
j Quick $5508 + $400 RodPatterson 2005, Honda fsuhuddo mailcom
| Quote 404-568-8414 CR-V, 4dr SUV 4WD Automatic EX Alex Hudman
JHLRDEB8525C014201 404-568-8274
MNalleyAcura 39,442 Miles 30009
View Quote Confirmation Print Inspection Checklist

What can be done in this tab?

Both Quick Quotes and Inspection Checklists can be converted into an Instant Offer from this tab.

How long will quotes and checklists remain in this tab?

Quick Quotes and Inspection Checklists will remain in this tab for 90 days unless they are converted to

an Instant Offer. In that case — they would automatically move to the “Incoming Offers” Tab.

11

Status - |dentifies whether the vehicle
listed is a Quick Quote or an Inspection
Checklist.

9

Offer Amount — This area will display the
vehicle value generated by the Quick Quote.

Adjustment — This area will display the
value of condition adjustments that were
manually input into the quote by Dealer —
if any.

A

Dealer Rep/Dealership — Displays the
name of the Dealership representative that
initiated the quote or checklist as well as the
name of the Dealership.

(-]

Year/Make/Model- Displays the Year,
Make and Model of the vehicle.

Customer Email/ZIP - Displays the
Consumers contact info including email,
name, phone, and zip.

© o

Convert to Offer — Click this button to
instantly transfer vehicle information to an
Instant Offer. Conditions would then need to
be added in order to generate the final offer.

®
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Vehicle Range Finder Leads

The “Vehicle Range Finder Leads” tab is used to access Vehicle Range Finder (VRF) leads, when they
were created/modified and the offer range that was provided to the Consumer. S il i e

Created/Modified — Displays the date and

Incoming Offers (44.198) | In-Progress Offers (2013) | Archive (1121330) | Quick Quotes &ulnspection Cheddists (8530) | thicleRangeFinderLead;(ﬁ)]

time the VRF last created or last modified

12 Results PerPane 23 ¥ 42 Results Found B Exrnet Page E Print Fane
}

\ } } \
Created/Modified o/ |0ﬂerﬂamg 94 Dealership 0/ |Year | Make | Model 0/ Custorer Email e/ |— |

Offer Range - Displays the Offer Range
that was provided to the Consumer on the

9
L2

_ _ Dealer’'s website
4242013 24855 PN $714 - §3,058 =Arfington Toyota™ 2004 , Hyundai testf@itest. com
Tibuwron , 2dr Coupe Josh Hay
5,000 Miles sesann-a0%e - . .
P 9) Dealership — Displays the Dealership name.
iotes . .
The Dealer is only able to see their leads.
4242013 1:20:51 PN $16,011 - 17,710 *#1 Cochran of Monroeville® i';ﬁ.a'f‘l:.‘f"m.. S xm@.i::z@gumtﬁd&r.wm 0) Year/Make/Mode| _ DisplayS the Year’
12,000 Mikes FTEiz-Iz Make, Model and Trim of the vehicle.
Add Notes
0; Customer Email — Displays the
424/2013 1218112 FPM $4,355 - 36,835 *#1 Cochran of Monroeville® 2007 , Mazda madeinbzflive. com Consumers contaCt Info InCIUdIng emall’ name
MAZDAR , 4dr Sedan Sport i Ed Watsan and phone number.
85,000 Miles
At otes ) )
e) Add/View Notes- The only action that can
be taken on this tab is to add or view notes
424/2013 12:04:22 FM 510,855 - 514,341 *Southland Ford™ ?:L'.F;:'rdsauv — :@r t.com ™ re|ated to eaCh |ead_
80,000 Miles e
e Add/View Notes

12



Current Month to Date Summary for *#1 Cochran of Monroeville®
Report Genarated on 412412013 12-0000 AN

® Total External Offers 448 Total External Traffic Total Internal Offers 424
Autoﬂader@ PR T || LA T e | TSP o g st e
'—CE 4
‘ D L
. F}:EZE'“ZEE%"W E— g; 4% W e 8
Report.ng e s e
Dealers can stay informed on how well their Dealership is performing in all aspects of the TIM pro- s 2w ot mscensy
gram with this comprehensive report. Performance for the current month-to-date are displayed in Eo, o o
detail with a complete breakdown of incoming offer counts by source as well as statistics on [ [T e R e (S e S
in-store usage of the various TIM tools. 2N O D
In addition, a rolling 12 month performance report is included to allow Dealers to identify trends and == = = =« = e aon s o

measure growth over a period of time.

Activity Report @ Dealerships © Dealer Groups 0' Export to Excel — Click this link to export
) the report to an excel spreadsheet.
E! Export To Excel E Print Page
Current Month to Date Summary for “#1 Cochran of Monroeville* o e 0) Print Page — Click this link to print the
Report Generated on 4/24/2013 12:0" =~ &AM report page.
Total External Offers 448 Total External Traffic Total Internal Offers 424 - : :
These offers help generate traffic for your dealership. @ ATC Listings ATC Site Dealer's Wabsite ( KBB Listings These offers can be used as closing tools and increase 9) EXternal Offers - ThIS SeCtlon d|5p|ay3
@ (BB 5t ) Customer Reguests your wholesale profs. count totals for incoming offers in two
External Sources w/ Replacement Vehicle Internal Sources Categories and by source.
ATC Listings 0 329, gealﬁrQOﬁ?rs aﬁ
TS 198 uick Quotes Two Categories:
Dealers W 31 Kiosk Offers... 408
Kelloy Bl Bogk S gy Fad Offers ° e W/ Replacement Vehicle by
G i 17% 6% Source — Represents Consumer
0% offers including what type of vehicle
External Sources wio Replacement Vehicle Vehicle Range Finder Leads they are interested in pu rChaSing.
ATC Listings 2 These leads can be used to increase showroom traffic. .
AT e e WA o Wi/o Replacement Vehicle by
x”g g:ﬂg gggt Ié';:;ngs g 44 % geRI;icl:lsaﬁ:nge Finder 15 Sf?“ rce —I Represents Consumer
(TETIER T = Converted to offers ... 1 ofrers only.
Sources:
What can be done in this report? o e el — NeareeEn s e V1Y)
link found on each of the Dealer’s
This report can be exported to excel and can be printed. vehicle listings on AutoTrader.com.
o Kelley Blue Book Listings —
Dealer Groups have the ability to review all Dealerships in their group as a whole or select Represents the TIM link found on
individual stores via dropdown_ eacﬁbgf the Dealer’s vehicle IIStIngS
on .com.
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Activity Report ® Desershs © Desler Groups
Pemrcny [0} rasree

Current Month to Date Summary for *#1 Cochran of Monroeville*
Repor Geneated on 4242013 12:00:00 Al

Total External Offers 448 Total External Traffic Total Intemal Offers 424
Thesa ofes nep genarate afic o your eslrship. | @ ATC g @ ATCSH 6 Dasecs e €

524 25 cosing ool and ncrease.

AutoTrader
 TRADE-IN MARKETPLACE

Extemal Sources wl Replacement Vehicle
= o

Vehicle Range Finder Leads
Tz lsads can t2 usad o inress showreom

Vehicle Range Finder
NRE LS80S,
Comiered 0 0rs . osr

Reporting (cont.)

Dealers can stay informed on how well their Dealership is performing in all aspects of the TIM program with this e e
comprehensive report. Performance for the current month-to-date are displayed in detail with a complete e e ] : —

Previous 12 Months of TIM Activity

Litngs. Slue Baok e |Blue Book |Elus Hook | Requenis
Cair Lsings | Ste

gs. | St

e8| a4 “ = w5
breakdown of incoming offer counts by source as well as statistics on ;:' = : 3=

in-store usage of the various TIM tools.

£ otg|

=T

FHEE HEEEH

HEIEE R EAEEE R

In addition, a rolling 12 month performance report is included to allow Dealers to identify trends and measure = i ——— —

growth over a period of time.

Activity Report @ Dealerships () Dealer Groups e e ATC Site — Represents the
\) TIM ‘house ads’ placed throughout
b4 Boontotcs [T Punpace the main AutoTrader.com website
Current Month to Date Summary for *#1 Cochran of Monroeville* and are not dedicated to any
Report Generated on 4/24/2013 12:00:00 AM o Dealersh|ps
Ihgglo‘ilfzex;ehgl;ang:Ertiﬂ{::rwurde?' g, -lr[itrflusli:;emirl:]s—:?miun Wabsie {0 SBE Usings %2222::2;1?323:;% tools and increass ° Ke"ey Blue BOOk Slte - Represents
P your wholesale profis the TIM ‘house ads’ placed through-
Extena Soures w Replaement Venic \0/_ intrnal Surces . out the mailj kbb.com website and
ATC St 32% Cuick Quates 0 are not dedicated to any
Kaley Blve Dok 3 o ot b Dealerships.
Kelley Blue Book Site 144
e ! 7% 6% e Customer Requests — Customers
0% who chose to send their information
Eig';"%;f;mmﬁewamm venicke, Vehicle Range Finder Leads =~~~ to a specific TIM Dealer.
ey il Book L ST— e Dealer’s Website — Represents the
= 4% VR Leses 1 TIM logo and link that have been
placed on the Dealership’s website.

External Traffic Graph - Visual display

Previous 12 Months of TIM Activity of external offer traffic by source.

©® ©

e SRR Internal Usage — This section of the
CRC AT T e W report displays count totals for all offer and
Listings _ | Site Listings | 3fe Quick Quotes that were generated from

Apr 2013 i) 188 K| [1] 144 1 z A 44 i} a 28 448 o o .

Mar 2013 1 5 L [i: (1] 180 ] 1 A 58 1] a 33 639 InSIde the DealerShIp

F=b 2013 1 i Kt} [1] 189 1 1 A 43 i} a 21 (14

Jzn 2013 B 234 62 0 188 4 3 Ty 50 0 [ 23 855 Sources:

e ool 4o : e - o = o Dealer Offers — Represents all

0ot 2012 4 e ) ] 154 4 [ wa 5 0 1 w2 508 offers run inside the Dealership from

Sep 2012 ol b o = ‘ Of NA] e o ! = 7 the homepage of the TIM Admin

Aug 2012 [i] 41z iT [1] 212 4 2z s 7 i} a Ty £

Jul 2012 7 AEE o (1] 153 168 1 A, B84 1] a kTl T24 TOOI

Jun 2012 2 2B 7 [1] B 10 o ra, 78 i} a 32 529

May 2012 g ZER BE [1] 1] a 4 s 57 1] a 181 437
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Current Month to Date Summary for *#1 Cochran of Monroeville”
Report Generated on 472412013 12-00.00 AM

Total External Offers 443 Total External Traffic Total Internal Offers 424
These ofiess elp generate raffc for your desiersB. | @ ATC Uoings & ATC She @ Deses o @ K08 Uiskgs | These offers can be used as cising tool and inerease
P —r—— Vour whclesal prafs.
Extornal Sources wi Replacement Vehicle Inteml Sour
ATC Listings. ] Desier Ofer
ATC Sie 2%
Desiers Webiie
Kelley Blue Book Listngs.....
- Kelley Blue Book Site.
Customer Requesis.........
ustomar Request - s
0%

BTo s e 3 Vehicle Range Finder Leads

istngs. s laads can be used o incesse s e
s 2 Thase leads can be used o rovwrsom taf

Desler's Websie.
Kelley Blue Book Listrs .
Kalley Elue B0k Sia.......

Reporting (cont.) EEEE
Dealers can stay informed on how well their Dealership is performing in all aspects of the TIM pro- s ramons ot acavey

S Vehicle Range Finder
== 4% WRFLeads
[T ———

gram with this comprehensive report. Performance for the current month-to-date are displayed in TR S

detail with a complete breakdown of incoming offer counts by source as well as statistics on | TR e e R e
in-store usage of the various TIM tools. TN N [ [ [
In addition, a rolling 12 month performance report is included to allow Dealers to identify trends and =i & = 5 & & 1 ool oo oo

measure growth over a period of time.

Ac“t“ﬂ‘ty Repor‘t @ Dealarships (&) Dealer Group] o |I1tel'na| Usage (con’t-
P EwortTobscel  [E) printPage ¢ Quick Quotes — Represents all
Current Month to Date Summary for *#1 Cochran of Monroeville* qU_OteS run m_Slde the Deale_rSh_lp
Report Generated on 42412013 1200:00 AM using the Quick Quote tool inside the
) TIM Admin Tool.
Total External Offers 448 Total External Traffic Total Internal Offers 424
These offers hel afiic fo dealership. st o s Websia ) ¥BB Lsgs | These offe be used as dosi Is and i :

EsE rs help generate traffic for your rship. ::\:: g :u;r::nhqmﬂjur Wabiila KBS Listing W:rs:r:uler:acl'.::mﬁﬁu. as ing fools and ncrease ° KIOSkS _ Represents a” OfferS
External Sources wi Replacement Vehicle Internal Sources generated from d TIM kIOSk InSIde
ATC Listings . e 32% Desler Offers 16 the Dea|ersh|p_

B i o B
5 . . o
Kelley Blue Book Listing: 0 iP=d Offers 0 Rolling 12 month Activity Report -

o

Kelley Blue Book Site
Customer Requests.

17 % 6% For both Internal and External—broken down
0% 0 | by source.

3 Vehicle Range Finder Leads
These leads can be used to increase showroom traffic.

& 0’ Vehicle Range Finder Leads- Provides

ATG Listings. . e 2

Kelley Blue Book Listings..

Keley Blue Sook S1e B 4% VRF Lasder o e the number of VRF leads and number of
SNSRI AR ' leads that were converted to offers, if appli-
cable.
Previous 12 Months of TIM Activity e )
External Offers with External Offers without
Replacement Vehicle Replacement Vehicle
ATC ATC Site | Deslers | Kelley Kelley Customer |ATC ATC Dealer's | Helley Kelley Customer | Total External
Listings: WWebsite |Blue Book |Blue Book |Reguests |Listings | Site Website |Blue Book |Blue Book |Requests | Offers
Listings Site Listings Site:
Apr 2013 o 188 31 [1] 144 1 z PA a4 a a 2B 445
Msr 2013 1 s i:] (1] 180 5 1 PA 56 1] a 33 653
Feb 2013 1 ] TO [1] ) 1 1 PA 49 a a 21 6BE
Jan 2013 2z 34 a2 (1] 168 4 3 PA 59 1] a 23 B35
Dec 2012 z I a3 [1] 156 3 1 PUA 49 a a 34 aTe
Mov 2012 ] 255 53 (1] 115 il 2z PA 53 1] a 32 36
Qct 2012 4 83 24 [1] 154 4 2z PUA 55 a a 32 B0E
Sep 2012 2z 345 4 (1] 2 4 o PA 115 1] a 2 ™
Aug 2012 i} 41z -1 [1] 212 4 2z PUA 71 a a a7 B
Jul 2012 T 55 21 (1] 152 18 1 PUA 84 1] a T T
Jun 2012 2 283 kil [1] L 10 o PUA 78 a a a2 538
| |May 2012 B 285 85 ol 0 i 4 NiA 57 il il 18] 437
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TRADE-IN MARKETPLACE

Marketing —
A key component in maximizing opportunities with the Trade-In Marketplace is in-store and Dealer website promotion. ..~ .
In this section of the TIM Admin Tool many promotional items can be found to assist in letting the public know that = = = =
they have an Instant Offer waiting for them at the Dealership. S .

How to get a TIM logo link on Your Website:

(=)
=

Marketmg on your Websrte |= Fick the arwork you want to use_ (Larger images have been scaled down for eas step 1: Conﬁrm Trade_ln Marketplace is SeleCted
Use our Marketing tools and how-to guides to maximize your profit. Bl emn %:.ﬂi'\'ﬂf'e",'_ w:r;w-gm# Tr';ee%’g‘ur Step 2: Choose Where yOU WOUld ||ke tO add TIM
Add Trade-In Marketplace or Vehicle Range Finder to your website L Get statod ] access
Answer the following questions to generate the appropriate code for your site
You can then copy and paste the code into your site. Step 3: Choose how TIM should be accessed by
the Consumer on your website.
1. Which product would you like to add? o — e S v O t 1
o Trade-In Marketp?lace wmw“gg Trade in your \'!'antiniraag,e Tr?gre in _& ) )
=/ Vehicie Range Finder Cam— e TIM opens in a new window. When a Consumer
i B s has completed their offer — they will close the pop-
& rere doyou want o add aecess to T o up window and return to the Dealership website.
2/ On your dealership website L, ;
) 0n 2 kiosk This is the recommended solution.
() On an iPade ) 190150 180x150 . 250,250 < 280x250 OEtion 2:
Want to trade Trade in your Ready to trade in Want to trade in ) . . .
) in your car? car today. your old car? yowr oM oar for & TIM is placed into an iFrame solution where the
3. How do you want customers to access TIM from your site? St with an et oo new one . . s
@ Customers link to TIM from a static graphic ) D (s Backed by AutoTradercom. e b, TIM valuation tool will appear within the pages of
.:_-Customers link to an iFrame version of TIM lm1 [ﬁ@;ﬂ\‘ the DealerSh|p’S website.
() Customers link to TIM from an interactive widget ™

Step 4: Choose which TIM messaging, to appear

4. What TIM message do you want customers to see? o 6. Testyour option bem'e on the first page of the TIM tOOl, is preferred.
(@) Trade-in or sell GET AN INSTANT
TRADE-IN OFFER.

= Trade-in only If you are interested in taking in vehicles whether the
Consumer is buying a car from you or not — select
the option ‘Trade-Ins or Cash’. If you are only
interested in dealing with trade-ins — select the op-
tion ‘Trade-ins Only’.

Step 5: Choose the TIM artwork that will best fit in
the designated location on your website.

Landing Page 7
"An Easier Way to Trade In or Sell Your
990 x 900

. Select how you want to use the code. You can paste the code from your Clipboard into your site's code,
or you can email it to your webmaster or developer for implementation.

Click to enlarge

What type of promotional items are available? Step 6: View and test your selection option.

On this page and on the homepage of the TIM  Admin Tool are a variety of merchandising options that Dealers
can take advantage of at any time. Placing a TIM logo link on the website is vital. Also available are links contain-
ing the creative needed to print window stickers, brochures, posters, banners and more. These links will be updat-
ed as new promotional pieces are developed.

Step 7: The code needed to implement the logo
link and activate TIM on the Dealership website is
automatically created at the bottom of the page.
16 Have the Dealership’s website administrator paste



Marketing (cont.)

Vehicle Range Finder (VRF) is offered as a value-add to Dealers with Vehicle Valuator Plus, Buying Center and Trade-
In Center packages. VREF lives on a Dealer’s website and helps drive consumer online traffic to the showroom.

How to get Vehicle Range Finder on Your Website:

Marketing on your website

Usa o Markeding 10008 and how-10 gades to maxmize your profit

Add Trade In Markatplace or Vahicls Range Finder to your websits

Anzwer e followng queshons to generate the sporopriate code for your sie

You can than copy and pasia 2 code into your siie

1 Woich product would you Bke o add? 4. Selacd by you want 10 wse The tede, You can paste the cede rom youw Chpboand indo your sie's code
Trade-in Markelace

9 Vehicke Range Finder 00V 1o ClIPbo3 Pi

2. Which wosdd you [ke 10 30d 10 your &ita? o =

9 Vehike Ranger Finder

or you can emal it o your webmasler or developer for mplementabion

A ztabc graptec %0 Ik to Viehuoe Range Finder

3 Which varskon of Vahicks Ranga Findar would you ks to use? o
Vel Ranger Fnder (hghl verzion)
@ Vehcle Range Finder (dark verson)
Veehicle Range Finder valh opon 1o continue ' TIM (ighl version)
Vehle Range Finder valh opdon 1o coolines % TIM (dark vergion)

Here is an aclughsize example (575 x 600) of your selecten. To leam more and see each slep of B Vehicle Rangs Finder, visit
the FAQ zecion

1: Describe Your Vehicle

How Does Your Car Compare?

SelectYear v Select Make

Select Tnm Mileage

Step 1: Select Vehicle Range Finder

Step 2: Select Vehicle Range Finder

Step 3: Select the version of VRF for the
Dealership’s website. Color options include light or
dark. There is also the option to provide Consumers
with the ability to go further down the TIM funnel.
The image that appears on this page is an actual
size example.

Note: Standalone customers are limited to
color selection.

Step 4: The code needed to implement and
activate VRF on the Dealership website is
automatically created at the bottom of the page.
Have the Dealership’s website administrator paste
this code into your website.

Please note that if the Dealer decides to use an
Entry Point graphic, its code will need to be edited.
The code will need to include the link for the page
where the VRF is placed in the Dealer’s website.



AutOIZ
 TRADE-IN MARKETPLACE

Profile

This page allows a Dealer to review how their Trade-In Marketplace account has been setup.

Details such as Dealership contact information, TIM product package, Dealership personnel contact information

and alerts setup, as well as inventory preferences can be seen.

Dealership Profile

If you need to update the information below, please contact Dealer Support. 1-877-547-7780.

Select Dealership: #1 Cochran of Monroeville - | View Profile |
Or

Search: Username - Iﬂl

Dealership Contact Information o

Name #1 Cochran of Monroeville
Address 4520 William Penn Hwy Dealer Rep & Cell Information o
City Monroeville Primary Dealership Email BBTScrubg@gmail.com
Reordering representatives will cause the new order to appear in other areas of the site. e.g. the "New Offer” Dealer Rep dropdown.|
State PA
Add Dealer Representative
Zip 15146 There are currently 2 of a maximum 40 representatives.
Phone 8EE-386-9740 Dealer Representative Calvin Lane Update | Cancel
Email BBTScrub+clane_cochran_c
. Cell Phone
Dealership Setup e
Cell Service Carrier Select One..
Auction Access Number Receive Trade-In Marketplace Alerts by: [ Email [ Text
0 Receive Vehicle Range Finder Alerts by: [T Email [T Text
Product Buying Center with ATC Receive Enhanced Email Alerts Flves

Buying Center with KBB L

Send Kiosk Offers to CRM Mo Edit

What information can a Dealer adjust in the profile?

Dealers can add up to 10 Dealership personnel to the profile complete with their contact information.
These can be edited by the Dealer at any time. Any contacts in this section of the profile can be setup
to receive text message offer alerts. These contacts will also serve as a point of contacts for any
vehicle valuation questions should the need arise.

If a change is needed on any other information contained in the profile, please contact your
AutoTrader.com Account Consultant.
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Dealership Contact Info — This area
contains the Dealership store information that
will be shown to Consumers on the TIM site.

Dealership Setup - This area contains
the Dealership’s auction access # and the
TIM product package the Dealership is
subscribing to each month.

Dealer Rep & Cell Information- This
area contains Dealership personnel contact
info. This section can be edited by Dealer
and text alerts can be toggled on/off.

Email & Text Alerts — Dealer Reps can

opt in to receive email and/or text alerts for
offers and VRF leads.



TRADE-IN MARKETPLACE

Vehicle Range Finder - Standalone Customers

Customers who only have the Vehicle Range Finder product have a limited view of the Dashboard tab in the Deal-

er Admin Tool. The Dashboard tab is the landing page for standalone VRF customers.

o): card | Reports Marketing | Profile | FAQs
N
ashboard )

9

L2

Filter Results by:
WVehicle Make Dste Rangs
A M| =]
Email to
| | =
‘Wehicle Range Finder Leads (10} - Coming Soon! ]
1 Results Per Page 23 ¥ 10 Results Found
Crested/liodifies \zlue Rznoe ‘ Deslership ‘Year I
42602012 11:41:00 AM $10,333 - 315,680 2008 , H
CR-V, 4
58,000 M
Af26/2013 19:41:00 AM $10,552 - $15.680 2008 , H
TRV, 4
58,000 M
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Dashboard  Feporiz | Marketing | Profile

Activity Report @

Current Month to Date Summary for
Report Generated on 42002013 12:00-00 AM

Fals

Vehicle Range Finder Leads
Thess leads can be uzed to increase
showroom traffic.

Vehicle Range Finder
VRF

Previous 12 Months of TIM Activity

Wehicle Range Finder

VRF Leads
Apr2013 10

o

Marketing on your website

Add e TIM Vo o Your St

- D =N -
ﬁ

(-] =D
Want fo trade: Trade jn.
in your car? whm

Dashboard - This serves as the landing
page for standalone VRF Customers. They
only have access to the Vehicle Range
Finder tab.

Reporting - The reporting is limited to VRF
lead count and historical activity.

Marketing - Access is limited to
downloading Vehicle Range Finder and entry
point assets.



Offer—Step-by-Step Guide

: Search Existing Offers
@ S — Go to the Dashboard for moregsearch options.
I . @ [ _In-Prog | Archive | Qui &Inspection Checklists |
@Password: Emat 1 ResutsPerPage[25 (v| 3Results Found
1 ] Status BN E
ZIP Amount Dealership
:R il il el e
[JRemember Login Full or partial VIN B Eaotecr i innsoecton Checkis
| —————
Forgot Password ?
When a Customer arrives at your From the Admin Tool Homepage - The offer will pull up in the ‘Incoming
Dealership with the Offer letter, Go to: Enter the Customer’s e-mail address and Offers’ tab. Click the “Print the Inspection
https://tradein.autotrader.com/dealers then Zip code then click “Search”. Checklist” link.

click “Login”.

Inspection Checklist

Incoming Offers (2) | In-Progress Offers @22) | Archive®857) | Quick l I
1 ResultsPerPage[25 [v] 2Resuits Found ’

WBSEK9C56ACY80433| (LA AULED

o W

20 Conventie 50
e

¥
g
s it

Status Im lg.m | Source DealerRep |

Amount Dealership
- 2004 Honda CR-V 4dr SUV 4WD
Automatic EX

Eligible 5Days
ko LR 2abrs | 99764 | Dealers Website

Use printout to inspect the vehicle with the Click the ‘Edit Offer or Confirm Condition’ Enter the VIN and Click “Verify VIN” in
Customer. link. order to open ‘Edit’ links or to ‘Confirm
Condition’.

Upon completing inspection, return to
computer to edit the offer if necessary.
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https://tradein.autotrader.com/dealers/

\ntolrader__4

TRADE-IN MARKETPLACE s Offer—Step-by-Step Guide

r B (' ™ r' ~

I Additional Information: Edit Section
D thi hicle h xterior defects? I
help us better evaluate your vehicle.
Exterior Defects Edit Section Front Defects
Front Defects <No Front Defects entered> FrontTires
Passenger Defects <No Front Defects entered> [ Currentlyis less than 50% .................. [1]¥]
Rear Defects <No Rear Defects entered>
s |
' ' ' | m iew P | '
If no additional edits are needed — proceed Answer ‘Yes'’ to either the Exterior, Interior, Once edits are complete, click the
to Step 10. Mechanical or Frame questions to add ‘Get Trade-In Offer’ button at bottom
To edit — click the ‘Edit Section’ link within defects. of page.
the condition category that you need to Click on ‘Return to Review Page’ at the
change (Exterior/Interior/etc.). bottom of the page.

o y
us better evaluate your vehicle.

‘ Additional Information: ‘ Additional Information: ‘
‘ ar ‘ T ]
| s beter evaute yourvenice | {

Additional Information: Ecit Section

Please give us any addtional information that might help.
us better evaluate your vehicle.

)

“SCHedueYorAuction™

§7944 | ATC Grounded

20ays
24Hrs

“Condition"confirmed*”

s7944  |ATC ‘

l "KOOPYOTINVORTON | "SEHeaIBTOrAUCHOnT

Dlkeep In-Progress I

Okeep In-Progress

Scroll down to bottom of Review Page then Scroll down on the Review Page again and Once grounded — the Dealer has 72 hours

click the “Condition Confirmed” button to click the “Ground” button to confirm the to choose one of the following:

confirm the condition of the vehicle. vehicle is in the Dealership’s possession. ¢ Keep for Inventory button—retains the
Or find the offer under the ‘In-Progress’ tab \éer;:cﬁ ':‘ t?e E;ealta.rshlg s:[tmventtory.
and click the “Ground” button there. * Schedule for Auction button—to

- liquidate the vehicle back to auction.




TRADE-IN MARKETPLACE

© User Name:

[ |

© Password:
i |

[JRemember Login

Forgot Password ?

When in need of a quick trade-in quote or
the value of a Dealer-owned vehicle,

Go to: https://tradein.autotrader.com/
dealers then LOGIN

Vehicle Information

Do you have the VIN Oves ®No

Year [2008 )]
Make [Chevrotet = |
Model [Malibu v
Style [4drSedanLs 221 v/
Exterior Color: [Biack v

Interior Color: [ Titanium 9|

Mileage:

85000 ]
0

Select the Style (or trim level), exterior and
interior color, and enter mileage.

Then click Next.

Get a New Quick Quote

Get an estimated price for a similiar make/model

behicle in excellent condition. 0
VIN
P
OR
v
Year
Make
Chevrolet v
Model
Malibu v

(;
:

From the Admin Tool homepage — enter
either the VIN or select the Year, Make,
Model of the vehicle and click Start Quote.

Factory-Installed Options

R

Select all options that apply
Air Bags: Head Curtain Side-Impact Air Bags

Brakes: 4-Wheel Disc Antilock Brakes

O onstar

P “GerQuick Quote”

Select the Options and/or equipment that is

found on the vehicle. For proper valuation —
ensure that this information is accurate.

Then click Get Quick Quote.
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te—Step-by-Step Guide

| Dealer Representative David b ‘i |
Dealer Phone [s045687867 |
| s this ofterfor a customer> @ves Ono|
Customer FirstName [on ]
Customer Last Name [smn ]
Customer Email [iohn.smith@email.com |
Customer ZIP Code (30303 ]
Customer Phone @J

Select name of Dealership rep from dropdown
and enter a phone number. If quote is for a
Consumer vehicle — select ‘yes’ and enter

Consumer contact information. For a Dealer
owned vehicle — select ‘no’ and cont. to step 4.

Quick Quote $5,089

SAdd'DealerAdjustment™

Contact Information

Name: John Smith

Email: john.smith@email.com
Location: Atianta, GA 30303
Phone: 404-568-7867

SO

The Quick Quote is returned within seconds.
Dealer may enter in vehicle conditions and
apply values to obtain a new quote.

Click Add Dealer Adjustment.


https://tradein.autotrader.com/dealers/
https://tradein.autotrader.com/dealers/

TRADE-IN MARKETPLACE

“Upaateauick auote” | “Clear |

Enter description of the condition in the
‘Dealer Adjustment Description’ box. Then
enter a dollar value and select ‘Subtract’.
Then click on Update Quick Quote.

Dealer-Adjusted $5,089
Quick Quote

DealerAdjustments
Quick Quote $5,089

Needs four tires 850 Delete
Dealer-Adjusted Quick Qoute $4,239

The adjusted Quick Quote will now be
displayed along with an itemized list of
conditions and their values.

Additional conditions can be added.

Quick Quote $5,089

Dealer Adjustment Description |Needs four tires ‘i
]

Dealer Adjustment Amount s 00 Onadd © subtract
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e—Step-by-Step Guide

AutoTrader@

Your Quick Quote is: $5,089

For Vehicle Model: 2006 Chevrolet Malibu 4dr Sedan LS 2.2L
Prepared By Test Dealership

Customer Information

Name: John Smith
Email: john.smith@email.com
Location: Atlanta, GA 30303

Phone: 404-568-7867

Vehicle Description

VIN:
Model: 2006 Chevrolet Malibu 4dr Sedan LS 2.2L
Mileage: 85000

Exterior Color: Black
Interior Color: Titanium

Options
® Air Bags: Head Curtain Side-Impact Air Bags : Yes
® Brakes: 4-Wheel Disc Antilock Brakes : Yes
® OnStar: No

Vehicle Condition Assessment by Dealer
Use the tool below to make any adjustments related to the condition of the vehicle.

Initial Quote: $5,089
[0 Needfourtires - 850

Total of Conditions: ($850)
Dealer Assessed Quick Quote Total: $4,239

If using the Quick Quote with a Consumer — a printed version can
be made for Dealership to present.



